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Market Readiness Assistance 

(MRA) Programme
Global Company Partnership 

(GCP) Programme

Broad-based help to SMEs 

taking their first steps 

overseas

Customised help to all 

Singapore companies to 

deepen global footprint

Growth • Restructuring

Internationalisation

Networking and learning
•Seminars and Market Info

•Insights and Publications

Financial assistance
•MRA Grant

Advisory and Business 

Development
•Global network of offices

Financial assistance
•GCP Grant

•DTDi

•IFS

•LIS/ LIS+

•PRIS

•TCIS

IE Singapore provides assistance to grow Singapore 

companies at various stages of internationalisation



Internationalisation is a natural part of growth story 



M&A is one mode to internationalise



Assistance on M&A



M&A: Support from start to end

GRANT INCENTIVE

Programme:

IE’s Global Company Partnership (GCP) 

Grant provides up to 50% (70% for SMEs) 

support for 3rd party professional expenses 

for planning, advisory, due diligence, 

valuation or post-merger integration work.

Purpose:

To help companies plan, search and make 

informed decisions.

LOAN FINANCING

Programme:

IE’s Internationalisation Finance Scheme 

(IFS) provides loan financing, up to 70% of 

value.

Purpose:

To help companies finance the acquisition.

TAX INCENTIVE

Programme:

IRAS’ M&A Allowance Scheme provides tax 

allowance of 25% of the value of qualifying 

share acquisitions, up to a cap of $40m 

acquisition value. This translates to a max 

allowance of $10m each YA.

Purpose:

To help companies reduce acquisition 

burden.

LOAN

TAXGRANT

Advisory

Description:

Provides advisory (eg. introduces 

professional help, target identifications).

Purpose:

To help companies move in the right 

directions.

ADVISORY



GCP Grant: How it supports M&A?

Capability 

Building
Market Access Manpower 

Development

Eligibility Criteria
• Global HQ in Singapore

• Annual turnover at least S$500,000

• PUC at least S$50,000

Examples of Activities

• E-commerce Infra 

Development

• Etc.

Examples of Activities

• Feasibility Study

• M&A Due Diligence

• Etc.

Examples of Activities

• Headhunting of critical 

talents

• Overseas attachments

• Etc.

Quantum of Support
• For SMEs: 70% of eligible costs

• For non-SMEs: 50% of eligible costs



IFS: How it supports M&A?

•Bears up to 70% of final 

loss

•Final approval of loan

IE SINGAPORE

• Bears up to 30% of 

final loss

• Conducts credit 

assessment, disburse 

process, administer & 

monitor loan

PARTICIPATING FINANCIAL 
INSTITUTIONS (PFIS)



Notes:

(1) Refers to working capital expenses in relation to fulfillment of overseas project/sales orders

(2) Refers to the Singapore-based company, its subsidiaries & associated companies.

(3) Maximum quantum of financing shall be up to the percentage of borrower’s shareholdings in the 

overseas operation or the maximum quantum for the different type of facilities, whichever is lower. 

(4) Based on valuation or purchase price whichever is lower.

(5) Based on the project value.

(6) Based on acquisition price.

Type of Facilities Max Loan 

Limit

Max Loan 

Period

Max Quantum of 

Financing (3)

Interest 

Rates

Asset-Based Financing

•Factories/Land

•Other Fixed Assets

S$30M per 

Borrower 

Group (2)

15 years

6 years

90% (4)

Determined 

by PFI

Project Financing

•Structured Loan (1)

•Bankers Guarantee

3 years

5 years

90% (5)

100%

M&A Financing 5 years 70%(6)

IFS: How it supports M&A?



Examples



Case studies as Examples

GCP Grant

Who:

A Singapore lifestyle company

What project:

It was making an acquisition in the 

US. As part of M&A progress, it 

needed to conduct due diligence 

work on the US target.

How does IE support:

Through IE’s GCP Grant, 70% of 

its due diligence expenses was 

defrayed.

Leads Generation

Who:

A Singapore urban 

solution company

What project:

It had clear plans to grow 

in the China through M&A 

but had no access to 

immediate targets.

How does IE support:

Through China offices, 

several leads were 

identified for and 

introduced to company. 

Eventually, company was 

able to complete a few 

China acquisitions.

IFS

Who:

A Singapore industrial 

manufacturer

What project:

It was buying a distributor in the 

US. It had completed all valuation 

and due diligence work. It wanted 

to finance a portion of the 

transaction value. 

How does IE support:

Through IE’s IFS, X% of this deal 

was financed through loan.

Source for Financing

Who:

A Singapore engineering firm

What project:

It had plans to buy over its suppliers and distributors in SEA, 

but it lacked the financial position to do so. 

How does IE support:

IE introduced PE firms as financing partner to the company.



Thank You


